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O n a beautiful late 

spring afternoon, twenty five 

years ago, two young men 

graduated from the same 

college. They were very 

much alike, these two young 

men. Both had been better 

than average students, both 

were personable and both 

(as young men usually are) 

were filled with ambitious 

dreams for the future. 

Recently these two men 

attended a college 25th 

reunion. 

They were still very much 

alike. Both were happily 

married. Both had three 

children, and both as it 

turned out lived in the 

Northern Suburbs. 

But there WAS a difference. 

One lived comfortably in a 

nice house and had a good 

job. The other lived in a 

magnificent home in Hillaryôs 

overlooking the ocean, was 

very rich and had retired. 

What made the difference ? 

One had the opportunity to 

invest in property with 

Brooke Stone Real Estate 

but thought he would wait 

for awhile until the market 

was better ï the second 

invested in Brooke Stone 

S yn d i c a t e d  P r o p e r t y 

Developments. 

And The Rest Is History !  

The difference 

between those who 

invest and those 

who wait.  

Living life to the full in Hillarys 

yet but the rental 
market is suffering a bit 
of a lull resulting in 
properties not renting 
as quickly. Rents are 
beginning to drop to 
compensate. 

Looking for 
New Sales 

Consultants  

For those of you who 
are unaware, Brooke 
Stone said farewell to 
John Bombak in June 
this year. 

Brooke Stone is having 
great success with the 
sales department and 

we are looking to 
expand by taking on 
new consultants.  

If you know someone 
who would be a great 
asset to our team 
please ask them to 
contact Laura. 

Need an 

Appraisal?  

If you are looking for an 
appraisal on your 
property, Brooke Stone 
can help you. 

As rental managers we 
have an excellent 
knowledge of your 
property and are happy 

to provide you with an 
appraisal - be it for the 
bank, general interest 
or to sell your property. 

Call Laura on 9301 
0662. 

RCD & Smoke 

Detectors  

Donôt forget the law has 
now been passed and 
these are going to be 
checked starting in 
October. 

Please let Brooke 
Stone know if you want 
help or information on 
your legal obligations.  

Donôt get caught out! 

Viv Still Away  

Viv is still in Finland 
and will be away until 
the beginning of 
August. 

The lovely Petra is 
helping out Brooke 
Stone and she is a 
wealth of information 
and knowledge.  

Thanks Petra. 

Slow Rentals  

Well the rental boom 
couldnôt last forever and 
the market is beginning 
to slow. 

No need to panic just 
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òYou only get what you pay for!ò  

An old adage been around for a 

squillion years. 

BUT IT IS TRUE! Especially in the 

Donôt be Conned with Fees 

Why you get more value 

for your money through 

Brooke Stone  

Shock! Horror!  We suddenly 

realised that our own clients donôt 

know what happens when Brooke 

Stone is managing their property - 

and worse still ï this owner 

thought we were the same as 

OTHER agents. 

difference with services offered 

and fees charged by Agents who 

manage property. 

Last week we had an owner call 

us to say that he had been offered 

lower Property Management fees 

from a real estate competitor. 

The Reality of Costs  

Some Other Agents  Brooke Stone Real Estate  

Basic Fees from 7% to 11.5%          Management fees 5.99%  to 10.5%  

No detailed yearly statements for taxation or a fee for 

this service.     

A complete list of transactions for the financial year for 

FREE 

Basic monthly statements with no bills provided Complete detailed statement each month with a copy of 

accounts 

Lower average rental return Higher average rental return 

Fewer house inspections and charged per inspection. More house inspections - but with only 1 quarterly fee. 

No referral from ECU or from other agents ECUôs office off-campus supplier and recommended by 

other agents 

Not award winning or recognised for innovation, service 

and results. 

Recognised for success and service ï2009 Business of 

the Year winner 

2009 Finalist Telstra Business Award 

2008 Innovation Winner 

2008 & 09 Customer Service Award Finalist 

2008 Real Estate Business of the Year Award Finalist 

No maintenance team - expensive contractors In-house maintenance team 

Cleaning of property - nil 6 weekly cleaning of lodger properties 

Gardening ï Nil.  Quarterly gardening completed 

Window cleaning ï Nil (by tenant) Professionally - twice per year 

Professional Grout Cleaning - Nil  Minimum once per year (student accommodation) 

No written service guarantee Unconditional Written Service Guarantee  

Minimal service diversification Diversification of services to optimise rental returns 

Standard Fees Honey Moon rate offered to assist with first 6 months. 

Costs to advertise on the internet Free website advertising on real estate and Brooke 

Stone 

Resigning of contract fees - from $99 per contract. No fees to extend a lease agreement. 

No television screen adverts State of the Art advertising screens FREE for clients. 

No after hours contact available - strictly 9:00 - 5:00pm After hours emergency service & call out 

PCRôs and lease agreements not sent to Owner  All forms are sent to owner for their records. 
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Winter Holiday Special  

We still have a few spaces left on 

the winter booking register for our 

two storey luxury townhouse in 

Margaret River.  

Situated at the fabulous Leeuwin 

Resort it has everything to offer a 

family or group of friends for the 

winter break. (Sleeps six). 

King size beds, two bathrooms, 

reverse cycle air conditioning. 

Foxtel to TV in all three bedrooms 

and a 50ò Plasma TV (with 

Foxtel) in the lounge. Gourmet 

kitchen with everything provided if 

you want to whip up an epicurean 

delight.  

The townhouse is serviced and 

everything is provided down to 

the linen, the towels, even the 

soap, shampoo and hair dryer. 

Three heated spa baths, a sauna 

and a gymnasium are all at the 

resort, along with half court tennis 

and a fabulous swimming pool ï

( are you kidding? ïin the middle 

of winter and itôs not heated!) 

Well!  Even if the kids wonôt go in 

the pool  - there is always the 

swings, slides and sand pit.  

Close by there are caves to 

explore, wineries and art galleries 

to visit.  

There is good shopping and 

fabulous wind swept beaches. (I 

canôt believe it!  Heôs on about 

this swimming business again!) 

Prices are charged by the number 

of beds used and not by the size 

or age of the occupants.  

The normal price in winter for six 

people is $47.50 per night per 

person (minimum two nights). 

NOW ï Here Is The Deal !  

You book for three  nights and 

we will only charge you for 

TWO nights ï plus we will give 

you $50 cash to buy a really 

good bottle of Leeuwin Estate 

wine ï or maybe a bottle of 

Voyager ï or maybe even two 

or three bottles of something 

else.  

So what do you say? Letôs do 

it!  

Call Laura today at our Brooke 

Stone office  9301 0662.  

Relax with a 

glass of wine in 

Margaret River  

ñThree heated spa baths, a 

sauna and a gymnasium 

are all at the resortò 

Amazing winter specials to 

warm you up this winter.  

Margaret River Townhouse with  Foxtel 

by Darryl Flaherty 
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Whilst as a Consultant to AV 

Jennings (Australiaôs Largest 

Home Builder) Darryl received an 

Award from Sir Charles Court 

(Then Premier of Western 

Australia) in recognition of being 

the leading Sales Consultant in 

Western Australia and being 

amongst the top five Home 

Consultants in Australia. 

AV Jennings was into the 

óPsychology of Sellingô and 

brought many international 

experts to Australia to lecture on 

this subject. 

Whilst not an international expert, 

Darryl did learn a lot and believes 

that many owners are not taking 

the responsibility of maximising 

the right features of their home, 

but still expect the real estate 

agent to obtain the maximum 

price.   

Selling a house for the maximum 

is a ñTwo way Streetò! 

Darryl is happy to give you  

FOR FREE 

the secrets in ópreparationô that 

made him so successful. 

The three articles on  

1. ñHow to Price Your Homeò   

2. ñHow to Present Your 

Homeò   

3. ñ T h e  O w n e r s 

Responsibilityò  

are available FREEðemail 

darryl@brookestone.com.au  

Secrets of a 

Top Seller !  

By Darryl Flaherty  

CEO Brooke Stone Real Estate. 

 Free Dinner / Wine 

Romany Restaurant  

Brooke Stone needs MORE 

PROPERTIES TO MANAGE.   

If you recommend a friend ï 

family or associate - and 

Brooke Stone signs that 

person to manage their 

property then dinner for two 

(with wine) is for you at the 

renown Italian óRomany 

Restaurant.ô 

$500 CASH 

Brooke Stone also needs 

MORE HOMES TO 

SELL .  

If you know of someone 

selling a property and 

recommend Brooke Stone -  

then you receive $500 CASH 

when we list and conclude the 

sale. 

Even More Money  

If you refer someone who 

BUYS A PROPERTY  that is 

listed by Brooke Stone you 

will receive $500 cash on the 

conclusion of the sale. 

Want More?  

If you refer someone to buy a 

house, and Brooke Stone 

sells them a property in 

conjunction with another 

agent then Brooke Stone will 

pay you $250 on conclusion of 

the sale. 

Brooke Stone offers 

you rewards for 

referrals  

Get Rewarded 
for Referrals  


